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Information and the Coase Theorem

Joseph Farrell

E very economist kept awake by noisy neighbors must have relieved the tedium
of counting sheep by pondering the social institutions that make this kind of
thing happen. A classical answer is that Pareto-efficiency normally requires

competitive markets, and since there is obviously no such market for "quiet in my
house tonight," inefficiency should be no surprise. In 1960, Ronald Coase's seminal
paper "The Problem of Social Cost" challenged that view. Its claim is that complete
competitive markets are not necessary for efficiency. Rather, if the market outcome is
inefficient, then people will get together and negotiate their way to efficiency.

Although Coase was concerned with how negotiation can repair externalities, the
argument is much broader. It says that if nothing obstructs efficient bargaining then
people will negotiate until they reach Pareto-efficiency. This claim is far more
ambitious than the traditional competitive-equilibrium welfare theorems. For instance,
as Calabresi (1968) pointed out, it implies that we should not worry about monopoly
or the provision of public goods either: people can negotiate their way to efficiency.

Of course, it is a tautology that if people negotiate efficiently then every outcome
will be efficient (else people would negotiate something better). The Coase theorem is
important only if we believe that efficient negotiation is likely. Some economists think
the Coase theorem implies a lot about the proper scope of government intervention in
the economy and about the welfare consequences of laissez-faire. Others see it as a
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mere tautology: of course we can attribute inefficiencies to "bargaining imperfection,"
but it may not be useful to do so. Such attitudes sometimes seem to depend more on
ideology than on reason. This article gives one economist's reasoned view.

The Coase Theorem as a Decentralization Result

Statements like, "If such-and-such conditions hold, then selfishly optimal individ-
ual decisions will lead to efficient aggregate outcomes," are called decentralization results.
For instance, the familiar "welfare theorem" says that any competitive equilibrium
with complete markets is Pareto-efficient. But no real economy has the required
competitive markets in every good (indexed by time, place, and state-of-the-world).
Some of the structural causes of this (like economies of scale) are straightforward, and
so economists understand fairly well when the welfare theorem applies and when it
does not.

On first acquaintance, the Coase theorem seems much more robust. Like the
welfare theorem, it says that if everything is tradeable then Pareto-efficient outcomes
result. Unlike the welfare theorem, it makes no strong assumptions about convexity,
price-taking, and complete markets. Instead, a one-line argument says that, absent
barriers to contracting, all must be well!

But as the U.S. Postal Service warns its customers, "If it seems too good to be
true, it probably is." The Coase theorem dispenses with the heavy assumptions of
perfect competition, but replaces them with the strong assumption that no mutually
beneficial agreement is missed. So while it economizes on formal institutions, it
demands a lot of coordination and negotiation. We can see this sharply by rephrasing
the welfare theorem: in competitive markets, if a market-clearing outcome is Pareto-
inefficient, then some agent (consumer or firm) is not at a maximum. That is, unilateral
action can improve on anything inefficient. Without competitive markets, even when
each individual is maximizing, the outcome is often inefficient. Improvements demand
joint action, which requires coordination and negotiation. In this sense, competitive
markets solve our coordination problems.

Looking at things this way suggests that we try to assess the difficulty of
coordination and negotiation between the people who must get together to improve on
inefficient outcomes. For instance, if many people must cooperate, it is harder than if
only a handful are involved. Getting many people to negotiate successfully about
supplying a public good is hard. (And one could argue that government is the right
institution to deal with such problems, so that the Coase theorem loses its decentraliza-
tion bite.) In this article, for simplicity, I will deal only with problems involving pairs
of people—the bilateral externality problems of a pair of neighbors, for instance.

How, then, can we evaluate the claim that in bilateral negotiations rational
economic people are likely to emerge with relatively efficient outcomes? Most exposi-
tions of Coase's argument focus on the inefficiencies that arise if tradeable property
rights are not clearly established, and then suggest that any other inefficiencies must
result from imperfections in bargaining, due perhaps to holdouts or to transactions
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costs. But these vague terms are not very helpful, and, in practice, bargaining
problems may be as important a bar to efficiency as missing property rights. We ask,
then, what are the causes of imperfections in bargaining, how policy affects transac-
tion costs, and when these problems are severe compared with some alternative such
as central direction.

Recently, many economists have analyzed the efficiency of bargaining. The
so-called "cooperative" or "axiomatic" theory of bargaining is not helpful here, since
one of its axioms is that outcomes are efficient! But a large literature has developed on
"non-cooperative" models of bargaining, formalizing the process of offers and coun-
teroffers that we see in real negotiations. The main conclusion of these models
(recently surveyed by Sutton, 1986) is that bargaining is typically inefficient when, as
is likely, each bargainer knows something relevant that the other does not, such as his
payoff from a successful agreement. The inefficiencies consist of bargains not struck
that should be, excessive delay and other direct costs of bargaining. Typically, each
bargainer incurs and imposes real costs to change the likely price to his advantage.

If everyone knew all about everyone else, it is hard to envision how negotiation
could drag on or break down. This intuition that bargaining will be efficient when
everyone's tastes and opportunities are common knowledge is borne out by some
recent studies. For instance, Rubinstein (1982) shows that, in one natural bargaining
game with symmetric information, bargaining ends at once with one agent making an
offer that the other is (just) willing to accept. Roth and Murnighan (1982) report
experiments confirming that when bargainers' payoffs are common knowledge, little
disagreement results. But when people don't know one another's tastes or opportuni-
ties, then experience, theory and experimental evidence all confirm that negotiations
may be protracted, costly and unsuccessful. A potential buyer may value a house
more than its prospective seller does, but less than the seller believes "most" buyers
do. He would then have trouble persuading the seller to lower the price enough to
make the deal. Exactly the same is true if it is quiet, rather than a house, that is being
bought and sold.

So we cannot assume that all mutually beneficial contracts are signed, unless we
assume that everyone knows everything about everyone, which they do not. The
strong form of the Coase theorem—the claim that voluntary negotiation will lead to
fully efficient outcomes—is implausible unless people know one another exceptionally
well. As I shall argue, that case is not only unlikely, but is also the case where
decentralization is least useful.

Why Are Decentralization Results Interesting?

Decentralization results are of interest for at least three reasons. First, as Adam
Smith emphasized, they are surprising. Analyzing (in game theory) the aggregate
results of individuals' selfishly-optimal choices, we find that those results are typically
not Pareto-efficient. It is remarkable that a model with any resemblance to our
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economy predicts efficiency. Second, decentralization results give us a taxonomy of
inefficiency: for instance, the welfare theorem lets us classify inefficiencies as due to
monopoly, externalities, and so on. This helps us to understand and perhaps to solve
such inefficiencies, just as a doctor's diagnosis (what is different about this patient from
a healthy patient?) is part of treatment. Third and perhaps most important, people
often use decentralization results—expecially the Coase theorem—as arguments
against government intervention. They might claim, for instance, that the neighbors
should be expected to reach an efficient outcome through private negotiations, without
outside intervention.

As arguments against active government policy, the welfare theorem and the
Coase theorem are unconvincing. They say that, in ideal circumstances, the laissez-faire
outcome is no less Pareto-efficient than the ideal government-dictated outcome. But
they do not claim that it is better; further, centralization has some obvious ad-
vantages, as in problems of equity. Why, then, do so many economists see the welfare
theorem and the Coase theorem as powerful arguments against intervention? Pre-
sumably they think that the market process in practice comes closer to ideal perfor-
mance than does the actual process of government. But this belief can not be proven
by analyzing models of the market and of government intervention that both give
efficient outcomes. Instead, the imperfections of each system must be modelled.

A common complaint about centralized decisions is that they cannot properly
adjust to the special circumstances of each case, as decentralized decisions can.
Formally, people have private information that should affect decisions, and that for
some reason is not available to a central authority. Hayek (1945) was perhaps
the first to emphasize such informational problems. He argued that the problem
solved by the welfare theorem is "emphatically not the economic problem which
society faces." Society's problem is to make the best use of its knowledge, which
"never exists in concentrated or integrated form, but solely as the dispersed bits of
incomplete . . . knowledge which all the separate individuals possess." The challenge of
decentralization is "whether we are more likely to succeed in putting at the disposal of
a single central authority all the knowledge which ought to be used . . . or in conveying
to the individuals such additional knowledge as they need." From Hayek's point of
view, the Walrasian "decentralization" result is no such thing, since the central
auctioneer must collect all (or a vast amount of) the economy's information to set
market-clearing prices, and such an economy is thoroughly centralized. True de-
centralization consists in delegating decisions to those who know more about them. If
there were no private information, to take an extreme version of Hayek's view,
decentralization would have no point: a central authority would be perfectly able to
take fully efficient decisions. Coase points out that decentralized negotiation would
also work well then, but that is not a very exciting observation. It is much more
instructive to compare how different systems do when private information does exist.
Modern analysis of bargaining under incomplete information shows that property
rights and negotiation will not lead to fully efficient outcomes in that interesting case
(Samuelson, 1985). So the Coase theorem's strong claim, viewed as a decentralization
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result, is false when it is most interesting. But before dismissing the argument, let us be
clearer about what is being compared.

Mechanism Design: Getting Private Information Revealed

Property rights and negotiation will not yield first-best outcomes when there is
important private information, and that case is the one that should be examined. So
property rights do not give fully efficient decentralization in real or interesting
problems. But perhaps first-best efficiency is too demanding a standard; perhaps no
social arrangement is that good when private information is important and people's
goals differ. If so, then it would be silly to berate property rights for their failure.

Private information poses more than one problem for efficient choice. We shall
return below to Hayek's view that no central authority can cope with the complexity
of all the relevant information. Before doing so, we discuss another problem of central
decision making, one which Hayek ignored: one must give people incentives to reveal
what they know, assuming (contrary to Hayek) that the central authority can cope if
they do so. The study of such incentives is the theory of mechanism design. Mechanism
design captures some important virtues of central authority but misses its, flaws.

People with private information may not readily reveal it, especially if they know
that it will be used in a decision that affects them. Unless everyone shares the same
goals, people typically have incentives to lie. For instance, suppose the government
asks people how much they would value a public project, and plans to do the project
if people seem keen enough. Then anyone who values the project more than he
expects to be taxed for it will be tempted to exaggerate his enthusiasm, so as to
maximize the chance that the government will go ahead; others (who would value it,
but not enough) will pretend that they don't want it at all. Is there some way to make
people's tax payments depend on their declared values and thus to cure those
incentive problems? In other words, can one persuade people to tell the truth when
they know how the information will be used? That is the subject of mechanism
design.1

The formal framework is this. There is a central authority, whom I will call the
king. He must make some decision, and to make a good decision he needs some facts
that other people (his "subjects") know. Because the subjects care about the decision,
but their goals differ from his, he must give them incentives to tell the truth. To do so,
the king can commit himself to an incentive scheme: formally, this scheme specifies
how the decision, and perhaps some money payments, will depend on the reported
information.

Sometimes, to elicit important information, the king may have to promise to do
things that he may not want to do once the information comes out, and so the

1For an introduction, see, for instance, Sonnenschein (1983), or for a more complete survey, Laffont and
Maskin (1982).
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assumption that he can commit himself is important. For instance, in an early
incentive problem, Solomon had to decide which of two women was in fact the mother
of a living infant boy whom they both claimed. (The other's son had died.) His
solution is reported in First Book of Kings, Chapter 3, as follows:

Then the king said, "The one says, 'This is my son that is alive, and your son is
dead'; and the other says, 'No; but your son is dead, and my son is the living
one."' And the king said, "Bring me a sword." So a sword was brought before
the king. And the king said, "Divide the living child in two, and give half to the
one, and half to the other." Then the woman whose son was alive said to the
king, because her heart yearned for her son, "Oh, my lord, give her the living
child, and by no means slay it." But the other said, "It shall be neither mine nor
yours; divide it." Then the king answered and said, "Give the living child to the
first woman, and by no means slay it; she is its mother." And all Israel heard of
the judgment which the king had rendered; and they stood in awe of the king,
because they perceived that the wisdom of God was in him, to render justice.

Solomon's solution worked because the impostor apparently would have pre-
ferred a dead child to ceding it, or perhaps because she failed to see what the king was
doing. Otherwise she would have done better to say what the real mother said, and
take a chance of getting the boy. So perhaps Solomon was lucky. Or could he rely on
finding some clever scheme?

Mechanism design theory answers this question for us, and broadly the answer is
yes. A wise king like Solomon can find schemes to get the first-best outcome in trickier
problems than the disputed baby. In general, doing so requires some side payments,
which help establish people's true willingness to pay for particular outcomes, and thus
show what decision would maximize net benefits. For instance, if the boy's mother
values him more than does the impostor, then Solomon could have got him to the
right mother by confiscating him and then auctioning him off! In much more general
problems, Groves and Ledyard (1977), d'Aspremont and Gerard-Varet (1979), and
others have shown how Solomon can set up a cunning scheme that makes side
payments depend on reported information, so as to achieve fully efficient outcomes
without losing the incentives to tell the truth.

The idea is that when you claim to want something very much, that claim will
very likely make Solomon do what you ask. For instance, if you claim that tonight of
all nights is an especially good time to turn up the Talking Heads, Solomon is likely to
say "OK." But since that may be the opposite of what other people want, you should
pay for the effect on them of this increased chance of the decision going your way; you
should pay the expected externality that you create by your claim of intense preference.
This is not for reasons of justice or equity (though those may apply too); it is because
only if you must make such a payment will you have the right incentives to claim
intense preference when, and only when, you feel it. By paying for the effects of your
claim on others' expected welfare, you internalize the whole social problem when you
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report your private information, so it's not surprising that you have all the right
incentives then. In this example, if you must pay for your neighbor's lost sleep, you
will only tell Solomon you must have a party when in fact your urge is especially
intense; similarly, your neighbor will only claim that he must get a good night's sleep
when in fact he really needs it, since he must pay for your lost party.

Another way of looking at this problem is that each person can (by changing his
report) get the others to give in to him in some way, by paying an amount just equal
to their true reservation price for giving in; that is what the expected externality
measures. So the scheme amounts to an idealized process of bargaining, stripped of
strategic holdout problems: that is, a process in which everyone makes concessions at
cost. Of course, such a process leads to efficient outcomes. But while Coase suggested
that the efficiency of ideal bargaining means that everything can be decentralized, the
mechanism-design view is that it means the opposite: centralization lets us have such a
process (through an expected-externality scheme) while we know that decentralized
bargaining is imperfect when there is private information.

This analysis of centralized authority, then, is optimistic about what a wise and
benevolent central planner can do with suitably cunning schemes. What can we say
for decentralization? There are two kinds of decentralization, each of which has
important advantages in reality, but in this model they only impair efficiency. First,
under administrative decentralization, instead of sending all information to the center (the
king), we delegate some decisions to "princes" who have only partial information. In
the mechanism-design model, such delegation cannot possibly be useful; anything the
princes can do, the king can at least as well. (If the king gets all the information that
the princes would get, then he can work out what they would do, and do the same.
And if people are not tempted to lie to the princes, then they will not lie to the king if
he promises to do that.) Thus decentralization becomes a mere subset of centraliza-
tion, and is at best harmless. For instance, Solomon might be willing to delegate to the
music-lover the choice of Mahler versus Bruckner. But if it were Scarlatti versus the
Stones, it might affect how late Solomon would want to let you play music, so
delegation might be troublesome. In general, since the social decision problem can't be
split up into chunks with no interdependence, such administrative decentralization is
not harmless. Of course, this observation points up the idealized view that
mechanism-design takes of the central administrator; we will return to this point
below.

A second, more radical, concept is political decentralization, in which people are
always free to choose whether to participate in any relationship with others. Voluntary
trade has a good press among economists (see for instance Friedman and Friedman,
1979), and it may be surprising that it often mars efficiency. The reason is a little
more subtle than the obvious drawback to administrative decentralization that we just
described, and it is closely related to the timing of commitments.

If people make voluntary agreements when they know nothing that is not
common knowledge, then the freedom to leave just ensures that everyone shares in the
benefits from cooperation: voluntarism has only distributional effects. Distributing
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the ex-ante gains somehow, people can sign contracts that bind them to essentially the
same schemes that Solomon would impose on them. There is really no difference
between such ex-ante contracts and central authority; indeed, voluntary contracts can
include the appointment of a mediator to collect and process information, and to say
what should be done.

But if people sign voluntary contracts already knowing something that others do not

know, then things are different. In that case, voluntary contracts must not only be
designed to prevent cheating, but also must give every "type"2 of person positive
surplus, or else he won't participate; and in general it is costly to efficiency if some
types refuse to play. For instance, the confiscate-and-auction solution to the problem
of who-should-get-it runs into trouble here; the owner either loses his object or else has
to buy what he already had, so he'd rather just walk off. Similarly, Solomon's scheme
to allocate the baby would not have worked if the impostor could not have been
forced to the king's court.

A contract that makes every player willing to participate once he knows his own
private information is called "individually rational." By definition, voluntary schemes
must respect this constraint, but schemes imposed by the king need not. Since it
imposes an extra constraint on the available schemes, this political decentralization
obviously could damage efficiency. But it is perhaps surprising just how widespread
that damage is. For instance, Myerson and Satterthwaite (1983) have shown that, in a
class of bargaining problems, the first-best outcome is not attainable in any individu-
ally rational contract. That is, if people come to bargaining already knowing their
private values for a good, then no arrangement exists that will lead them to trade
precisely when they should, given that each can choose to walk away. So the king's
power to coerce really helps to achieve efficiency.

For instance, suppose the problem is which of two people should have an
indivisible object, a "seller" (who originally has it) or a "buyer." The efficient solution
is that whoever in fact values it more should have it, with perhaps some payment to
the other. (That is, every Pareto-efficient outcome has this form.) The king can easily
achieve this outcome using an incentive-compatible scheme if participation is com-
pulsory: for example, he can confiscate the item from the "seller" and then auction it
off, dividing the revenues equally between the two people. But this solution is not
feasible with voluntary trade; the seller may prefer to keep the object rather than to
participate and risk having to repurchase (or lose) something he already has. A lump
sum payment to the seller could solve that problem, but then the buyer (who would
have to make that payment) might prefer to withdraw. And payments to encourage
participation conditional on reported "type" (value) would upset the incentive
properties of the confiscation/auction scheme. Myerson and Satterthwaite, in fact,
show that there is no individually-rational incentive-compatible scheme that always

2A "type" of person is the possible participant who knows that his private information takes a particular
value. For example, in a bargaining problem where the seller's reservation price is known to him alone, one
type of seller is the seller who knows that his reservation price is $5.
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yields efficient outcomes in such a problem if it is unknown who values the object
more. The same argument applies to our difficult neighbors: since we cannot say
a priori what time people should go to sleep, voluntary bargaining cannot reproduce
the good results that Solomon could get with a compulsory-participation scheme.

Thus the fact that voluntary exchange must make every type of participant
better off actually hurts its ex-ante efficiency. Allowing some chance of harming one
party can make each party substantially better-off in expected value. Political
decentralization finds no favor in this mechanism-design outlook.

Does Mechanism Design Miss the Point? Back to Hayek

These arguments do tell us something important about the virtues of centrali-
zation. Central authority helps when decisions are so interdependent that they cannot
well be delegated; and it can also help efficiency by making recalcitrant people
participate in schemes that benefit society in general. But it is not really plausible that
central authority always dominates decentralization; the arguments above do not
capture the problems of centralization.

What are those problems? I will simply mention one and discuss another in more
detail. One problem arises if people do not trust the king's commitment to an
incentive scheme. For instance, some people think that the IRS should not be allowed
to share computer files with other government agencies, lest someone be unable to
resist the temptation to use information in an inappropriate way. And if a central
authority fails to succeed in committing himself to ignore information, it can lead to
excessive incentives for subjects to try to influence his decisions; this is the idea of
"rent-seeking" behavior, which often has important social costs.

Another problem, which Hayek emphasized, is whether the king can handle the
job of collecting and using the relevant information regardless of the incentives.
People are not very good at processing information, and computers are notoriously
untrustworthy outside routine tasks. Hayek argued that much important economic
knowledge is "of the kind which by its nature cannot enter into statistics and therefore
cannot be conveyed to any central authority . . . " He added: "We cannot expect that
[our] problem will be solved by first communicating all this knowledge to a central
board which, after integrating all knowledge, issues its orders . . . We need decentrali-
zation because only thus can we ensure that the knowledge of the particular
circumstances . . . will be promptly used." And later, "the problem is precisely how to
extend the span of our utilization of resources beyond the span of the control of any
one mind."

All this, if we believe it, suggests that to evaluate decentralization under incom-
plete information we should analyze a model in which the king has a limited ability to
process information. In other words, we need to recognize that centralized schemes
must be relatively simple, in the sense of ignoring much relevant information.
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A Second-Best Coase Theorem?
Property Rights Versus the Bumbling Bureaucrat

Property rights and voluntary private negotiation fail to achieve "first-best"

efficient outcomes when there is important private information. And such outcomes

often can be achieved, despite the information problems, by a wise and benevolent

king who is prepared to coerce people to participate in an incentive scheme. But there

has been no such king since Solomon. Central authority may be better portrayed by

the image of a bureaucrat, perhaps benevolent but certainly bumbling. Might not

property rights and private negotiation look better next to such a bumbler than next

to Solomon? In his 1960 article, Coase argued for some kind of second-best compari-

son like this, as against comparing things with first-best efficiency, so perhaps the

Coase theorem should be viewed as a second-best result: property-rights are more

efficient than some reasonable alternative. In this section I use a simple mathematical

example to make such a comparison. Thinking of our sleepy and noisy neighbors, we

want to compare the likely efficiency of their imperfect negotiation with that of a city

ordinance that bans noise after, say, 10 p.m., and thereby implicitly allows it up to

that time.

Suppose that a decision x (a real number: 10 p.m. or 9:30 p.m. or when?) must

be taken, and that two people, A and B, care about it. Each privately prefers some

value for x: A would like x = a, and B would like x = b, where a < b. Each dislikes

deviations of x from his preferred value. In fact, we represent payoffs by

u(x,a)= – α(x – a)2 (A's payoff)

v(x,b)= – β(x – b)2 (B ' s payoff).

We suppose that these payoffs are represented in dollar terms, so that any side

payments can simply be added to or subtracted from u and υ; we also suppose that A

and B are risk-neutral. The utility functions u and υ are common knowledge, as are

the parameters α and β, which represent the importance of the choice to A and to B,

and which for convenience we assume sum to 1. However, only A knows a and only B

knows b. To A and to the outside world, b is uniformly distributed on an interval

[b–, b + ] ; and similarly a is (independently) uniform on [a–, a+]; we assume that

a+ < b–. It is convenient to define E(a) as the expected value of a, E(a) =

[a– + a+]/2, and likewise E(b) = [b_ + b+]/2. We write C for the expected degree

of conflict, E(b) – E(a). Finally, we write r for the variance of a, r = [a+ – a–]2/12,

and s for the variance of b, [b+ – b–]2/12.

If a and b were public, then Pareto–efficiency would simply mean choosing x to

maximize u + υ (recall that u and υ are expressed in dollar terms), or in other words

to minimize α(x – a)2 + β(x – b)2. A little algebra shows that this expression is

equal to (x – x*)2 plus a constant independent of x, where x* = αa + βb. So
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efficiency would simply require that x = x*. We call this the "first-best" solution to

our choice-of-x problem. Notice that x* depends on a and b, so that the private

information really is relevant.

King Solomon would have little trouble finding x*, even though a and b are

private information. Guided by the modern theory of mechanism design, he would ask

A and B to tell him a and b, promising first that he would order x to be set equal to

x*, calculated on the assumption that A and B tell the truth; and second that A and

B would have to pay each other, or the treasury, sums of money that depend on their

reported values of a and b respectively. If A reports that a = a , for instance, then he

has to pay the expected value (where b is the unknown) of β(αa + βb – b)2, which is

the net effect on B's payoff of A's reporting a .3 Similarly, B must pay the expected

net effect of his report b on A's welfare. As a result, each person internalizes the

whole social payoff, and so each has incentives (as the reader can readily check) to

report accurately: to set a = a and b = b respectively.

So Solomon gets x*. But the bumbling bureaucrat is not up to Solomon's

standard, and cannot handle such a scheme. He must make his decision based only on

public information. Because u and v are quadratic, his best choice is to set x at

xB = αE(a) + βE(b). This achieves a good compromise between A's and B's inter-

ests: if a and b happen to be at their expected values E(a) and E(b) then it is fully

optimal. But because the bureaucrat can use only public information, his decision

cannot respond to variations in a and b around their means. The resulting loss in

welfare, evaluated from the point of view of someone (like ourselves) who knows

neither a nor b, is α2r + β2s: it is variance in a and b that makes the bureaucrat

inefficient. So we can assess his imperfection (compared to Solomon) at α2r + β2s.

We now evaluate the "property rights" system that gives one of the parties (say,

A) the right to choose x, but lets B offer bribes to affect A's choice of x. In other

words, the two parties can sign a contract that specifies x and gives A money from B.

We impose no restrictions on the complexity or enforceability of that contract, and no

transaction costs on the parties in negotiating it. In fact, we suppose (for definiteness)

that B offers a "menu" of bribes in return for different possible choices of x. What

happens?

There is a contract that would always get A to choose the most efficient value of

x: it specifies that B will pay A p(x) = β[(a– – b)2 – (x – b)2] if A chooses x. Thus

A internalizes all the social gain from a responsible choice of x. But while this contract

(essentially uniquely) maximizes joint surplus, B actually does worse than with no

contract (he emerges with – β(a– – b)2, which is worse than the expected value of

– β(a – b)2), and so he would not participate.

B will prefer to offer A some less generous contract, one that creates less joint

surplus but that gives more of it to B. Since he must persuade A to participate, B

cannot extract the extra surplus from a socially-superior contract by reducing all the

side payments. So B is concerned not to maximize joint surplus, but to maximize his

share of that surplus—a different thing altogether.

3This amount, the expected externality of A's report a , can be calculated as α2β(Eb – a ) 2.
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To determine just what contract will emerge, we need a theory of the bargaining

between A and B. For our purposes of comparison, we will use a theory that gives as

efficient an outcome as any: B has all the bargaining power, and makes a take-it-or-

leave-it offer to A. Because B does not know a, he cannot simply ask for the efficient

value of x and give A just enough money to make him agree (rather than set x = a).

Instead, he proposes a whole schedule of possible (x, p) pairs among which A can

choose; this is like the problem of a discriminating monopolist who doesn't know the

demand curve of the customer with whom he is dealing. Maskin and Riley (1984)

have analyzed a class of such problems, and show how B's incentive to skimp on

side-payments makes his privately optimal scheme one that is not socially optimal.

One can show (see Appendix) that under the contract that B chooses, A's choice

x depends on a as shown in Figure 1. For very low values of a, A ignores B's bribes

and sets x = a. For higher values of a, A accepts a bribe, and sets x = x* – α(a + – a),

which is above a but below x* (except at a+, where x reaches x*).

From this we can calculate the ex-ante average payoffs for A and B under this

property-rights rule. The algebra is easiest in the case where A always accepts a bribe,

as he does provided that C is large enough compared to r and s. In that case (see

Appendix), the welfare comparison is ambiguous: depending on the parameters, the outcome

of negotiation may be more or less efficient on average than the bumbling bureaucrat.

This ambiguous result should make us hesitate to use the Coase theorem to argue

for laissez-faire. It is tempting to believe a toned-down version of the "theorem" that

claims that private negotiation is a good way to solve externality problems if (1) there

is private information; (2) the government cannot effectively use that information; (3)

no artificial barriers exist to block voluntary private contracts; and (4) the parties who

must negotiate are few and easily identified. Our analysis shows that this conclusion

does not generally hold. When there is private information, voluntary private con-

tracts are only imperfectly efficient. So the comparison even with a very bumbling

bureaucrat can readily go either way.

Our analysis traces the problem to the effects of private information, which is

essential to any interesting decentralization. But private information alone is not

enough to cause a problem, as we saw in the discussion of mechanism design

(Solomon's schemes). Rather, it seems to be the combination of private information

and voluntary participation. Freedom to choose, which is an important safeguard

against abuses by central authority, is also a barrier to efficiency.

Does the Coase Theorem Recommend an Institution or Make
Institutions Unnecessary?

The Coase theorem is often viewed as a decentralization result that recommends

a particular institution: well-defined properly rights and voluntary private bargaining

over them. As I have shown above, that recommendation is not convincing. The

"first-best" decentralization result holds only in special, and rather uninteresting,
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cases. And the "second-best" result fails the test of our quadratic-uniform example:
property rights can easily be less efficient than the bumbling bureaucrat.

An alternative is to see negotiation not as a substitute for other institutions, but as
a supplement to them. In this view, private negotiation is a back-up system that may
repair efficiency when the main mechanism breaks down. If the back-up system were
perfect, there would be no point in evaluating the main system; but it is not. Thus
Coase's farmers and beekeepers rely on markets where they can, and negotiate only
when for some reason markets fail them. A similar idea is central to the transactions-cost
theory of the firm (Coase, 1937; Williamson, 1985; and others), where it is suggested
that people create non-market institutions where the market breaks down, and design
them not so much to perform well in isolation as to provide a good patch on the
overall market system. Arrow (1974) has also argued this point.

This view implies that all economic institutions are better than they seem. Any
deficiencies can be repaired, to some extent, by private negotiations. Of course, those
repairs will not be perfect, as we have seen; and there may be better repair systems for
any particular problem. But negotiation is almost automatically available, and is
perhaps relatively unlikely to do harm.

While all institutions are better than they seem, they need not be better to the
same degree. One institution may nicely solve problems that would in any case easily
be negotiated away, but leave gaping holes that negotiation cannot plug; another may
do badly on many problems, but they may be problems that negotiation can readily
solve. This suggests a two-stage evaluation of institutions. First, see what outcomes the
institution by itself will yield; but second, before evaluating its overall efficiency, ask
how far its problems will be repaired by negotiation. Since, as we have seen, the
efficiency of negotiation depends on the degree of conflict and uncertainty about
preferences and the status quo, the Coase theorem does not necessarily mean that we
should fire the bureaucrats: rather, it suggests that the way to evaluate them is to ask
whether the clumsy compromise that they are prepared to enforce is a good starting
point for negotiation, compared, say, to one party's most-preferred outcome. In this
model, if both parties agree on a move away from the bureaucrat's compromise, they
must both be better off; and so this use of the bureaucrat, to enforce an equitable
status quo for bargaining, is more efficient than just letting the bureaucrat
decide—hence certainly often more efficient than private property rights of the kind
we have analyzed.

I began by noting that the popular simple view of the Coase theorem is a
tautology: that if bargaining and negotiation are perfect (that is, produce perfect
outcomes) then the outcomes are perfect. Actually, negotiation is far from perfect,
even in the simplest situations. (I once tried to bribe some noisy neighbors to be quiet,
and the response was a puzzled and angry rebuff.) And it is especially imperfect in the
hardest problems—those with private information—where we are most in need of
good systems for resolving conflict.

Yet the Coase theorem is much more than simplistic overoptimism or circular
reasoning. Organized markets in standardized commodities are not the only institu-
tions for economists to analyze. People can be ingenious in seeking to improve their
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lot, and even when markets fail some hope remains for cooperation and efficiency.

Only if coordination and negotiation problems were trivial would this argument

render supererogatory the analysis of institutions: most of the time, most people do

what the existing institutions encourage them to do, without asking whether some

better contract would be possible. But economists should not forget that people can be

creative and can bypass unsatisfactory institutions.

Appendix
The Uniform Quadratic Model

In this appendix, I present the mathematics behind the claims made above about

the uniform-quadratic model. I analyze the problem facing person B when he

negotiates with A about making side payments to persuade A to set x above a and

closer to b. B's choice of a menu of bribes p and choices x obviously implies, and in

fact is equivalent to, choosing, for each possible value of a, a payment p(a) and an

outcome x(a), with the goal of maximizing the expected value (thinking of a as

random) of

(1) υ(x(a), b) – p(a) = – p(a) – β(x(a) – b)2.

In choosing functions x(·) and p(·) to maximize equation (1), B is bound by two sets

of constraints. First, since a is not directly observable, it must be the case that A

prefers to choose (x(a), p(a)) rather than some alternative (x(a'), p(a )) when his true

type is a. Formally, for all a and all a , we have

(2) p(a) – α(x(a) – a)2 p(a ) – α(x(a') – a)2.

Secondly, we require that A always want to accept B's offer. (This is no loss of

generality, since B can set x(a) = a and p(a) = 0 if he wants.) Thus,

(3) p(a) – α(x(a) – a)2 0.

The solution of B's optimization problem (1) subject to (2) and (3) is relatively

straightforward. Similar problems are treated at some length in Maskin and Riley

(1984), for instance. The essence of the solution is to see first that since higher a's

always have steeper indifference curves in (x, p) space, we can replace (2) with its

first-order version

(4) dp/da = 2α(x(a) – a) dx/da.

Secondly, notice that if (3) binds then (4) cannot, and vice versa. And finally, since

higher a makes it more attractive for A to take the payment p and do what B asks, it
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must be the case that (3) binds for low a (if any) and (4) binds for high a (if any). So,

let z be the cutoff value of a where we switch from (3) binding to (4) binding. Then

obviously, for a < z, x(a) = a and p(a) = 0. Next, since z is indifferent between

setting x = z (with no payment) and setting x = x(z) and collecting p(z), we have

(5) p(z) = α(x(z) – z)2.

Now let q(a) be the shadow price (Lagrange multiplier) on constraint (4) at the point

a (a > z). Then B chooses the functions x(·) and p(·) over the range a = z to

a = a+, as if to maximize the expected value of the Lagrangian

(6) – p(a) – β(x(a) – b)2 + q(a) [dp/da – 2α(x(a) – a) dx/da].

Applying the calculus of variations to (6) gives us

(7) dq/da = – 1,

(8) 2β(b – x(a)) – 2αq(a) dx/da = d/da {– 2α(x(a) – a)q(a)}.

Since q is zero at a = a+, we have q(a) = a+ – a, and then (8) can be solved to give

(9) x(a) = 2αa – αa+ + βb = x*(a) – α(a+ – a).

It remains only to calculate the choice of the cutoff z. By increasing z a little, B loses

the benefit of persuading some types of A (near z) to raise x above a. From (9), the

choices x(a) of others are not affected. To set against the losses from the types near z,

B saves on side payments in two ways: he need not pay those who now set x = a; and

the entire p(·) schedule above z is lowered slightly. It is straightforward to calculate

that the first-order condition on the choice of z implies

(10) a+ z = {β/(α β)}(b a+).

Notice that, as depicted in Figure 1, this is the point where the line (9) meets the line

x = a. Notice moreover that if (10) cannot be satisfied for any value z in [a_, a + ] , for

instance if α β, or if α > β and

(11) a+ a– < {β/(α β)}(b – a+),

then all types of A take the bribe, and x(a) > a for all a. So in symmetric (α = β)

problems, or in asymmetric problems in which C is large compared to the range of a,

we can calculate as if (9) held for all a. This makes the calculations considerably

simpler. We now proceed to calculate the expected inefficiency resulting from (9), in

that simple case.

Since (9) says that x(a) differs from x*(a) by α(a+ a), and since the in-

efficiency of any rule x(a, b) is the expected squared deviation of x(a, b) from
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Fig. 1. x as a function of a when A has the right to choose x

x*(a, b), it follows that the inefficiency of the property-rights rule is just α2 times the

expectation of (a+ – a)2. Since a is uniformly distributed, this latter expectation is just

(a + – a – ) 2 / 3 , or 4r. So the inefficiency of giving the right to A and letting B offer

side payments is measured by 4α2r. Similarly, of course, the inefficiency of the

opposite rule in which B gets the right to choose x and A must offer bribes is 4β2s.

But the inefficiency of the bumbling bureaucrat is the expectation of {α(a – Ea) +

β(b – Eb)}2, or α2r + β2s. So, for many values of (α, β, r, s), including all those with

α2r = β 2s, the bumbling bureaucrat outperforms both allocations of rights.

This example was constructed to make this last point. But other interesting

observations also follow. For instance, for parameters such that B's optimal scheme

always makes A set x > a, it is better to give the right to choose x to the party who

cares less about it, or whose preferences are more predictable, than to the other party.

This runs contrary to the intuition that it should minimize "transactions costs" if the

no-negotiation outcome (x = a) is "close" to the optimum; rather, we assign rights to

the person who would choose the no-negotiation outcome that is further from the

optimum x*.

• The author thanks Patrick Bolton, Robert Gibbons, Paul Milgrom, James Mirrlees, Barry

Nalebuff, Suzanne Scotchmer, Carl Shapiro, and Joseph Stiglitz for helpful comments.



Information and the Coase Theorem 129

References

Arrow, Kenneth, The Limits of Organization. New
York: Norton, 1974.

d'Aspremont, Claude, and Louis Gerard-Varet,
"Incentives and Incomplete Information," Journal
of Public Economics, 1979, 11, 25–45.

Calabresi, Guido, "Transaction Costs, Re-
source Allocation, and Liability Rules," Journal of
Law and Economics, April 1968, 67–74.

Coase, Ronald, "The Nature of the Firm,"
Economica, 1937, 4, 386–405.

Coase, Ronald, "The Problem of Social Cost,"
Journal of Law and Economics, 1960, 1, 1–44.

Farrell, Joseph, "Rigidity Versus License,"
American Economic Review, March 1987, 77, 195–
197.

Friedman, Milton, and Rose Friedman, Free to
Choose. New York: Harcourt Brace Jovanovich,
1979.

Groves, Theodore, and J. Ledyard, "Optimal
Allocation of Public Goods: A Solution to the
Free Rider Problem," Econometrica, 1977, 45,
783–810

Hayek, Friedrich, "The Use of Knowledge in
Society," American Economic Review, September
1945, 35, 519–530.

Laffont, Jean-Jacques, and Eric Maskin,
"The Theory of Incentives: An Overview." In
Hildenbrand, Werner, ed., Advances in Economic

Theory, Cambridge: Cambridge University Press,
1982.

Maskin, Eric, and John Riley, "Monopoly with
Incomplete Information," Rand Journal of Econom-
ics, 1984, 15, 171–196.

Myerson, Roger, and Mark Satterthwaite,
"Efficient Mechanisms for Bilateral Trading,"
Journal of Economic Theory, 1983, 29, 265–281.

Roth, Alvin, and J. Murnighan, "The Role of
Information in Bargaining: An Experimental
Study," Econometrica, 1982, 50, 1123–42.

Rubinstein, Ariel, "Perfect Equilibria in a
Bargaining Model," Econometrica, 1982, 50,
97–110.

Samuelson, William, "Comments on the Coase
Theorem." In Roth, Alvin, ed., Game Theoretic
Models of Bargaining. New York: Cambridge Uni-
versity Press, 1985, pp. 321–340.

Sonnenschein, Hugo, "The Economics of In-
centives: An Introductory Account," Nancy L.
Schwartz Memorial Lecture, Northwestern Uni-
versity, 1983.

Sutton, John, "Noncooperative Bargaining
Theory: An Introduction," Review of Economic Stud-
ies, 1986, 53, 709–724.

Williamson, Oliver, The Economic Institutions of
Capitalism. New York: The Free Press, 1985.

http://pubs.aeaweb.org/action/showLinks?crossref=10.2307%2F2555674&citationId=p_11
http://pubs.aeaweb.org/action/showLinks?crossref=10.2307%2F1911866&citationId=p_13
http://pubs.aeaweb.org/action/showLinks?crossref=10.1111%2Fj.1468-0335.1937.tb00002.x&citationId=p_4
http://pubs.aeaweb.org/action/showLinks?crossref=10.2307%2F2297715&citationId=p_17
http://pubs.aeaweb.org/action/showLinks?crossref=10.2307%2F1912672&citationId=p_8
http://pubs.aeaweb.org/action/showLinks?crossref=10.1016%2F0022-0531%2883%2990048-0&citationId=p_12
http://pubs.aeaweb.org/action/showLinks?crossref=10.1086%2F466644&citationId=p_3
http://pubs.aeaweb.org/action/showLinks?crossref=10.2307%2F1912531&citationId=p_14
http://pubs.aeaweb.org/action/showLinks?crossref=10.1086%2F466560&citationId=p_5




This article has been cited by:

1. Pasquale Lucio Scandizzo, Odin K. Knudsen. 2024. The New Normalcy and the Pandemic Threat:
A Real Option Approach. Journal of Risk and Financial Management 17:2, 72. [Crossref]

2. Eduard Hartwich, Alexander Rieger, Johannes Sedlmeir, Dominik Jurek, Gilbert Fridgen. 2023.
Machine economies. Electronic Markets 33:1. . [Crossref]

3. Frank Jensen. 2023. Advantages and disadvantages of introducing strong user rights in fisheries. A
literature review. Marine Policy 157, 105839. [Crossref]

4. Petra Nieken, Patrick W. Schmitz. 2023. Contracting under asymmetric information and externalities:
an experimental study. Experimental Economics 26:5, 989-1021. [Crossref]

5. Patrick Lecomte. 2023. On the economic nature of behavioural control in smart real estate. Journal
of General Management 49:1, 5-17. [Crossref]

6. Thomas R. Covert, Richard L. Sweeney. 2023. Relinquishing Riches: Auctions versus Informal
Negotiations in Texas Oil and Gas Leasing. American Economic Review 113:3, 628-663. [Abstract]
[View PDF article] [PDF with links]

7. Richard W. Tresch. Externalities in a Second-Best Environment 417-428. [Crossref]
8. Petra Nieken, Patrick W. Schmitz. 2023. Contracting under Asymmetric Information and

Externalities: An Experimental Study. SSRN Electronic Journal 6. . [Crossref]
9. Catherine Magelssen, Beverly Rich, Kyle Mayer. 2022. The Contractual Governance of Transactions

Within Firms. Organization Science 33:6, 2226-2249. [Crossref]
10. Junshui Wang, Hanmin Dong, Ruyue Xiao. 2022. Central environmental inspection and corporate

environmental investment: evidence from Chinese listed companies. Environmental Science and
Pollution Research 29:37, 56419-56429. [Crossref]

11. Peter Klibanoff, Michel Poitevin. 2022. A theory of (de)centralization. Journal of Public Economic
Theory 24:3, 417-451. [Crossref]

12. Kirsten Foss, Nicolai J. Foss. Property Rights Economics: An Overview 37-67. [Crossref]
13. Gopal Penny, Diogo Bolster, Marc F. Müller. 2022. Social dilemmas and poor water quality in

household water systems. Hydrology and Earth System Sciences 26:4, 1187-1202. [Crossref]
14. Jim Leitzel. 2022. Athens or London? The Parthenon Marbles and economic efficiency. Social Sciences

& Humanities Open 6:1, 100325. [Crossref]
15. Achille Jean Jaza Folefack, Dietrich Darr. 2021. Promoting cocoa agroforestry under conditions of

separated ownership of land and trees: Strengthening customary tenure institutions in Cameroon.
Land Use Policy 108, 105524. [Crossref]

16. By Alejandro Caparrós, Jean-Christophe Pereau. 2021. Inefficient coasean negotiations over emissions
and transfers. Journal of Economic Behavior & Organization 189, 359-378. [Crossref]

17. Edward Wheatcroft, Henry P. Wynn, Victoria Volodina, Chris J. Dent, Kristina Lygnerud. 2021.
Model-Based Contract Design for Low Energy Waste Heat Contracts: The Route to Pricing. Energies
14:12, 3614. [Crossref]

18. Herbert Hovenkamp. 2021. Vertical Control. SSRN Electronic Journal . [Crossref]
19. Michael Raith. 2021. Employment as a Relational Obligation to Work. SSRN Electronic Journal 14. .

[Crossref]
20. Xiaolong Gao, Weihua Xu, Ying Hou, Zhiyun Ouyang. 2020. Market-based instruments for ecosystem

services: framework and case study in Lishui City, China. Ecosystem Health and Sustainability 6:1. .
[Crossref]

https://doi.org/10.3390/jrfm17020072
https://doi.org/10.1007/s12525-023-00649-0
https://doi.org/10.1016/j.marpol.2023.105839
https://doi.org/10.1007/s10683-023-09813-x
https://doi.org/10.1177/03063070221131980
https://doi.org/10.1257/aer.20191594
http://pubs.aeaweb.org/doi/pdf/10.1257/aer.20191594
http://pubs.aeaweb.org/doi/pdfplus/10.1257/aer.20191594
https://doi.org/10.1016/B978-0-12-822864-7.00022-1
https://doi.org/10.2139/ssrn.4577020
https://doi.org/10.1287/orsc.2021.1536
https://doi.org/10.1007/s11356-022-19538-8
https://doi.org/10.1111/jpet.12572
https://doi.org/10.1007/978-3-031-12910-0_3
https://doi.org/10.5194/hess-26-1187-2022
https://doi.org/10.1016/j.ssaho.2022.100325
https://doi.org/10.1016/j.landusepol.2021.105524
https://doi.org/10.1016/j.jebo.2021.06.044
https://doi.org/10.3390/en14123614
https://doi.org/10.2139/ssrn.3793733
https://doi.org/10.2139/ssrn.3914740
https://doi.org/10.1080/20964129.2020.1835445


21. Steven G. Medema. 2020. The Coase Theorem at Sixty. Journal of Economic Literature 58:4,
1045-1128. [Abstract] [View PDF article] [PDF with links]

22. Ramzi Mabsout, Hossein Radmard. 2020. Experimenting with the Coase theorem. Journal of
Economic Methodology 27:1, 1-17. [Crossref]

23. Gregory Price. 2019. Entrepreneurs. Journal of Entrepreneurship and Public Policy 9:1, 53-64.
[Crossref]

24. Gabriel Burdin, Virginie Pérotin. 2019. Employee representation and flexible working time. Labour
Economics 61, 101755. [Crossref]

25. David Newbery. Economics – The Proper Valuation of Security and Environment 32-44. [Crossref]
26. Elodie Bertrand. 2019. Much ado about nothing? The controversy over the validity of the Coase

theorem. The European Journal of the History of Economic Thought 26:3, 502-536. [Crossref]
27. Murillo Campello, Tomislav Ladika, Rafael Matta. 2019. Renegotiation Frictions and Financial

Distress Resolution: Evidence from CDS Spreads*. Review of Finance 23:3, 513-556. [Crossref]
28. Daramola Thompson Olapade, Abel Olaleye. 2019. Factors affecting accessibility to property data in

an opaque market. Property Management 37:1, 82-96. [Crossref]
29. Eleftherios Anastasiadis, Xiaotie Deng, Piotr Krysta, Minming Li, Han Qiao, Jinshan Zhang. 2019.

Network Pollution Games. Algorithmica 81:1, 124-166. [Crossref]
30. Kirsten E. M. Martin. 2019. Manipulation, Choice, and Privacy. SSRN Electronic Journal . [Crossref]
31. Wolfgang Buchholz, Dirk Rübbelke. Environmental Externalities and Their Internalization Through

Voluntary Approaches 13-36. [Crossref]
32. Luca Grilli, Samuele Murtinu. 2018. Selective subsidies, entrepreneurial founders' human capital, and

access to R&D alliances. Research Policy 47:10, 1945-1963. [Crossref]
33. Feiyu Chen, Hong Chen, Daoyan Guo, Shuai Han, Ruyin Long. 2018. How to achieve a cooperative

mechanism of MSW source separation among individuals — An analysis based on evolutionary game
theory. Journal of Cleaner Production 195, 521-531. [Crossref]

34. Aleksandar D. Slaev, Marcus Collier. 2018. Managing natural resources: Coasean bargaining versus
Ostromian rules of common governance. Environmental Science & Policy 85, 47-53. [Crossref]

35. Michael Schmid. Modellbildung, Realismus und Handlungstheorie 149-180. [Crossref]
36. Giorgos Meramveliotakis, Dimitris Milonakis. 2018. Coasean Theory of Property Rights and Law

Revisited: A Critical Inquiry. Science & Society 82:1, 38-66. [Crossref]
37. Yiping Lin, Peter Lawrence Swan, Frederick (Rick) H. deB. Harris. 2018. Why Maker-Taker Fees

Improve Exchange Quality: Theory and Natural Experimental Evidence. SSRN Electronic Journal .
[Crossref]

38. Yiping Lin, Peter L. Swan, Frederick H. deB. Harris. 2017. Why Maker-Taker Fees Improve Exchange
Quality: Theory and Natural Experimental Evidence. SSRN Electronic Journal . [Crossref]

39. Andrea Ventura, Carlo Cafiero, Marcello Montibeller. 2016. Pareto Efficiency, the Coase Theorem,
and Externalities: A Critical View. Journal of Economic Issues 50:3, 872-895. [Crossref]

40. Alessandro Acquisti, Curtis Taylor, Liad Wagman. 2016. The Economics of Privacy. Journal of
Economic Literature 54:2, 442-492. [Abstract] [View PDF article] [PDF with links]

41. 2016. Anticommons, the Coase Theorem and the problem of bundling inefficiency. International
Journal of the Commons 10:1, 244-264. [Crossref]

42. Adewole Musiliu Adeolu. 2016. The Limits of Market-Based Reforms. SSRN Electronic Journal .
[Crossref]

43. James A. Leitzel. 2016. The Parthenon Marbles in the British Museum. SSRN Electronic Journal
. [Crossref]

https://doi.org/10.1257/jel.20191060
http://pubs.aeaweb.org/doi/pdf/10.1257/jel.20191060
http://pubs.aeaweb.org/doi/pdfplus/10.1257/jel.20191060
https://doi.org/10.1080/1350178X.2019.1608457
https://doi.org/10.1108/JEPP-08-2019-0070
https://doi.org/10.1016/j.labeco.2019.101755
https://doi.org/10.1017/9781108639439.003
https://doi.org/10.1080/09672567.2019.1622752
https://doi.org/10.1093/rof/rfy021
https://doi.org/10.1108/PM-01-2017-0004
https://doi.org/10.1007/s00453-018-0435-4
https://doi.org/10.2139/ssrn.3491696
https://doi.org/10.1007/978-3-030-16268-9_2
https://doi.org/10.1016/j.respol.2018.07.001
https://doi.org/10.1016/j.jclepro.2018.05.226
https://doi.org/10.1016/j.envsci.2018.03.017
https://doi.org/10.1007/978-3-658-20233-0_5
https://doi.org/10.1521/siso.2018.82.1.38
https://doi.org/10.2139/ssrn.3279712
https://doi.org/10.2139/ssrn.3034901
https://doi.org/10.1080/00213624.2016.1213595
https://doi.org/10.1257/jel.54.2.442
http://pubs.aeaweb.org/doi/pdf/10.1257/jel.54.2.442
http://pubs.aeaweb.org/doi/pdfplus/10.1257/jel.54.2.442
https://doi.org/10.18352/ijc.614
https://doi.org/10.2139/ssrn.2764177
https://doi.org/10.2139/ssrn.2803930


44. Eric A. Posner, E. Glen Weyl. 2016. Property Is Another Name for Monopoly Facilitating Efficient
Bargaining with Partial Common Ownership of Spectrum, Corporations, and Land. SSRN Electronic
Journal . [Crossref]

45. Yuming Sheng. 2016. Is the Coase Theorem Tenable If All Its Assumptions Hold?. SSRN Electronic
Journal . [Crossref]

46. Qing Liu, Ruosi Lu, Xiangjun Ma. 2015. Corruption, Financial Resources and Exports. Review of
International Economics 23:5, 1023-1043. [Crossref]

47. James Innes, Sean Pascoe, Chris Wilcox, Sarah Jennings, Samantha Paredes. 2015. Mitigating
undesirable impacts in the marine environment: a review of market-based management measures.
Frontiers in Marine Science 2. . [Crossref]

48. Ana Espínola-Arredondo, Félix Muñoz-García. 2015. Can Poorly Informed Regulators Hinder
Competition?. Environmental and Resource Economics 61:3, 433-461. [Crossref]

49. Chen-Yu Chang, Yaming Qian. 2015. An Econometric Analysis of Holdup Problems in Construction
Projects. Journal of Construction Engineering and Management 141:6. . [Crossref]

50. Richard W. Tresch. Externalities in a Second-Best Environment 385-396. [Crossref]
51. Luca Grilli, Samuele Murtinu. 2015. Selective Subsidies, Entrepreneurial Founders' Human Capital,

and Access to R&D Alliances. SSRN Electronic Journal . [Crossref]
52. Alessandro Acquisti, Curtis R. Taylor, Liad Wagman. 2015. The Economics of Privacy. SSRN

Electronic Journal 347. . [Crossref]
53. James Johnson. Coase, Ronald H. (1910–) 573-574. [Crossref]
54. Nathalie Berta, Elodie Bertrand. 2014. MARKET INTERNALIZATION OF EXTERNALITIES:

WHAT IS FAILING?. Journal of the History of Economic Thought 36:3, 331-357. [Crossref]
55. 2014. Book Reviews. Journal of Economic Literature 52:2, 535-567. [Citation] [View PDF article]

[PDF with links]
56. 2014. Book Reviews. Journal of Economic Literature 52:2, 543-545. [Abstract] [View PDF article]

[PDF with links]
57. Robert H. Frank, Philip J. Cook. 2013. Winner-Take-All Markets. Studies in Microeconomics 1:2,

131-154. [Crossref]
58. Atif Ansar. 2013. Location decisions of large firms: analyzing the procurement of infrastructure

services. Journal of Economic Geography 13:5, 823-844. [Crossref]
59. Clotilde Champeyrache. 2013. The Assumption of Law Neutrality: Property Rights Theory versus

Legal-Economic Nexus. OEconomia 2013:03, 391-419. [Crossref]
60. Clotilde Champeyrache. 2013. The Assumption of Law Neutrality: Property Rights Theory Versus

Legal-Economic Nexus. OEconomia :3-3, 391-419. [Crossref]
61. . References 335-380. [Crossref]
62. . Neoclassical Economics 29-48. [Crossref]
63. Pierre Régibeau, Katharine Rockett. 2013. Economic analysis of resilience: A framework for local

policy response based on new case studies. Journal of Innovation Economics & Management n°11:1,
107-147. [Crossref]

64. Ana Espínola-Arredondo, Félix Muñoz-García. 2013. When does environmental regulation facilitate
entry-deterring practices. Journal of Environmental Economics and Management 65:1, 133-152.
[Crossref]

65. Abhirup Sarkar. Development, Displacement, and Food Security: Land Acquisition in India 311-340.
[Crossref]

https://doi.org/10.2139/ssrn.2818494
https://doi.org/10.2139/ssrn.2892907
https://doi.org/10.1111/roie.12194
https://doi.org/10.3389/fmars.2015.00076
https://doi.org/10.1007/s10640-014-9801-0
https://doi.org/10.1061/(ASCE)CO.1943-7862.0000957
https://doi.org/10.1016/B978-0-12-415834-4.00022-4
https://doi.org/10.2139/ssrn.2592408
https://doi.org/10.2139/ssrn.2580411
https://doi.org/10.1002/9781118474396.wbept0163
https://doi.org/10.1017/S1053837214000364
https://doi.org/10.1257/jel.52.2.535
http://pubs.aeaweb.org/doi/pdf/10.1257/jel.52.2.535
http://pubs.aeaweb.org/doi/pdfplus/10.1257/jel.52.2.535
https://doi.org/10.1257/jel.52.2.535.r5
http://pubs.aeaweb.org/doi/pdf/10.1257/jel.52.2.535.r5
http://pubs.aeaweb.org/doi/pdfplus/10.1257/jel.52.2.535.r5
https://doi.org/10.1177/2321022213501254
https://doi.org/10.1093/jeg/lbs042
https://doi.org/10.4074/S2113520713013029
https://doi.org/10.4000/oeconomia.171
https://doi.org/10.1201/b15063-15
https://doi.org/10.1201/b15063-4
https://doi.org/10.3917/jie.011.0107
https://doi.org/10.1016/j.jeem.2012.06.001
https://doi.org/10.1093/oxfordhb/9780199734580.013.0011


66. Aurélien Portuese. 2012. Law and economics of the European multilingualism. European Journal of
Law and Economics 34:2, 279-325. [Crossref]

67. Gregory Howard. 2012. The value and applicability of bargaining in an intergenerational setting.
Ecological Economics 80, 25-37. [Crossref]

68. Tracy Lewis, Alan Schwartz. 2012. Long Term Contracting with Private Information. SSRN
Electronic Journal 84. . [Crossref]

69. Joseph E. Stiglitz. 2011. RETHINKING MACROECONOMICS: WHAT FAILED, AND HOW
TO REPAIR IT. Journal of the European Economic Association 9:4, 591-645. [Crossref]

70. David Blandford. 2010. Presidential Address: The Visible or Invisible Hand? The Balance Between
Markets and Regulation in Agricultural Policy. Journal of Agricultural Economics 61:3, 459-479.
[Crossref]

71. David E. Hojman, Julia Hiscock. 2010. Interpreting suboptimal business outcomes in light of the
Coase Theorem: Lessons from Sidmouth International Festival. Tourism Management 31:2, 240-249.
[Crossref]

72. J. Peter Clinch, Eoin O'Neill. 2010. Assessing the Relative Merits of Development Charges and
Transferable Development Rights in an Uncertain World. Urban Studies 47:4, 891-911. [Crossref]

73. Michael D. Whinston, Ilya R. Segal. 2010. Property Rights. SSRN Electronic Journal . [Crossref]
74. Dominique Bureau. 2009. Économie d'un accord global sur le climat : une introduction. Économie

& prévision n° 190-191:4, 1-19. [Crossref]
75. Ivar Kolstad, Arne Wiig. 2009. Is Transparency the Key to Reducing Corruption in Resource-Rich

Countries?. World Development 37:3, 521-532. [Crossref]
76. Joachim Weimann. DELEGATIONSPROBLEME IN REPRÄSENTATIVEN DEMOKRATIEN

439-451. [Crossref]
77. J. Peter Clinch, Eoin O'Neill, Paula Russell. 2008. 'Pure' and 'impure' Coasian solutions in planning.

Town Planning Review 79:6, 623-650. [Crossref]
78. Alex Robson, Stergios Skaperdas. 2008. Costly enforcement of property rights and the Coase theorem.

Economic Theory 36:1, 109-128. [Crossref]
79. Siwa Msangi, Richard E. Howitt. 2007. Income distributional effects of using market‐based

instruments for managing common property resources. Agricultural Economics 37:s1, 249-259.
[Crossref]

80. Tamara Todorova. 2007. The Coase Theorem Revisited: Implications for Economic Transition.
Atlantic Economic Journal 35:2, 189-201. [Crossref]

81. Benjamin E. Hermalin, Avery W. Katz, Richard Craswell. Chapter 1 Contract Law 3-138. [Crossref]
82. Joseph E. Stiglitz. 2007. Multinational Corporations: Balancing Rights and Responsibilities.

Proceedings of the ASIL Annual Meeting 101, 3-60. [Crossref]
83. Jason Scott Johnston, Michael G. Faure. 2007. Fashioning Entitlements: A Comparative Law and

Economic Analysis of the Judicial Role in Environmental Centralization in the U.S. and Europe.
SSRN Electronic Journal . [Crossref]

84. Jean-Charles Rochet, Jean Tirole. 2006. Two-sided markets: a progress report. The RAND Journal
of Economics 37:3, 645-667. [Crossref]

85. Helmut Bester, Karl Warneryd. 2006. Conflict and the Social Contract*. Scandinavian Journal of
Economics 108:2, 231-249. [Crossref]

86. Dagobert L. Brito, Jonathan H. Hamilton, Michael D. Intriligator, Eytan Sheshinski, Steven M.
Slutsky. 2006. Private information, Coasian bargaining, and the second welfare theorem. Journal of
Public Economics 90:4-5, 871-895. [Crossref]

https://doi.org/10.1007/s10657-010-9171-1
https://doi.org/10.1016/j.ecolecon.2012.05.003
https://doi.org/10.2139/ssrn.2016375
https://doi.org/10.1111/j.1542-4774.2011.01030.x
https://doi.org/10.1111/j.1477-9552.2010.00261.x
https://doi.org/10.1016/j.tourman.2009.03.003
https://doi.org/10.1177/0042098009352365
https://doi.org/10.2139/ssrn.1577382
https://doi.org/10.3917/ecop.190.0001
https://doi.org/10.1016/j.worlddev.2008.07.002
https://doi.org/10.1007/978-3-540-93867-5_10
https://doi.org/10.3828/tpr.79.6.3
https://doi.org/10.1007/s00199-007-0268-x
https://doi.org/10.1111/j.1574-0862.2007.00249.x
https://doi.org/10.1007/s11293-007-9067-9
https://doi.org/10.1016/S1574-0730(07)01001-8
https://doi.org/10.1017/S0272503700025179
https://doi.org/10.2139/ssrn.1098575
https://doi.org/10.1111/j.1756-2171.2006.tb00036.x
https://doi.org/10.1111/j.1467-9442.2006.00452.x
https://doi.org/10.1016/j.jpubeco.2005.08.004


87. Chen‐Yu Chang. 2006. The determinants of the vertical boundaries of the construction firm:
comment. Construction Management and Economics 24:3, 229-232. [Crossref]

88. Joachim Weimann. Externe Effekte, ClubgÜter und Das Allmende-Problem 377-408. [Crossref]
89. Joachim Weimann. Delegations-probleme in ReprÄsentativen Demokratien 409-436. [Crossref]
90. Peter Scott. 2006. Path dependence, fragmented property rights and the slow diffusion of high

throughput technologies in inter-war British coal mining. Business History 48:1, 20-42. [Crossref]
91. Joshua Graff Zivin, Richard E. Just, David Zilberman. 2005. Risk Aversion, Liability Rules, and

Safety. International Review of Law and Economics 25:4, 604-623. [Crossref]
92. Victor Galaz. 2005. Social-ecological Resilience and Social Conflict: Institutions and Strategic

Adaptation in Swedish Water Management. AMBIO: A Journal of the Human Environment 34:7,
567-572. [Crossref]

93. James T. Hamilton. Regulation through Revelation 21, . [Crossref]
94. Siwa Msangi, Richard E. Howitt. Policies to Address Asymmetric Externalities in Groundwater

Extraction: The Case of Cherokee Strip in Butte, County, California 1-50. [Crossref]
95. Daron Acemoglu, Simon Johnson, James A. Robinson. Chapter 6 Institutions as a Fundamental Cause

of Long-Run Growth 385-472. [Crossref]
96. Joseph E. Stiglitz. 2004. Information and the Change in the Paradigm in Economics, Part 2. The

American Economist 48:1, 17-49. [Crossref]
97. Daron Acemoglu. 2003. Why not a political Coase theorem? Social conflict, commitment, and politics.

Journal of Comparative Economics 31:4, 620-652. [Crossref]
98. Toke S. Aidt. 2003. Economic Analysis of Corruption: A Survey. The Economic Journal 113:491,

F632-F652. [Crossref]
99. Joshua Graff Zivin, Arthur A. Small. 2003. Risk sharing in Coasean contracts. Journal of

Environmental Economics and Management 45:2, 394-415. [Crossref]
100. David A. Starrett. Property Rights, Public Goods and the Environment 97-125. [Crossref]
101. Gloria E. Helfand, Peter Berck, Tim Maull. The Theory of Pollution Policy 249-303. [Crossref]
102. Jean-François Nivet. Ownership and the Firm: Some Theoretical Gaps Revealed by Privatisation in

Transition Economies 93-113. [Crossref]
103. Richard D. McKelvey, Talbot Page. 2002. Status Quo Bias in Bargaining: An Extension of the

Myerson–Satterthwaite Theorem with an Application to the Coase Theorem. Journal of Economic
Theory 107:2, 336-355. [Crossref]

104. Bruce R. McFarling. 2002. A Post Keynesian Appreciation of a Reconstruction of Economics. Journal
of Post Keynesian Economics 24:4, 643-656. [Crossref]

105. Isha Ray, Jeffrey Williams. 2002. Locational asymmetry and the potential for cooperation on a canal.
Journal of Development Economics 67:1, 129-155. [Crossref]

106. David de Meza. Coase Theorem 270-282. [Crossref]
107. Avery Wiener Katz. Contract Formation and Interpretation 425-432. [Crossref]
108. Richard W. Tresch. Externalities in a second-best environment 659-678. [Crossref]
109. Jean-Pierre Benoît, Lewis A. Kornhauser. Chapter 60 Game-theoretic analysis of legal rules and

institutions 2229-2269. [Crossref]
110. Daron Acemoglu. 2002. Why Not a Political Coase Theorem? Social Conflict, Commitment and

Politics. SSRN Electronic Journal . [Crossref]
111. Joshua Graff Zivin, Arthur A. Small. 2001. Risk Sharing in Coasian Contracts. SSRN Electronic

Journal . [Crossref]

https://doi.org/10.1080/01446190500516579
https://doi.org/10.1007/3-540-28857-0_8
https://doi.org/10.1007/3-540-28857-0_9
https://doi.org/10.1080/00076790500204693
https://doi.org/10.1016/j.irle.2005.12.006
https://doi.org/10.1579/0044-7447-34.7.567
https://doi.org/10.1017/CBO9780511614835
https://doi.org/10.1061/40792(173)549
https://doi.org/10.1016/S1574-0684(05)01006-3
https://doi.org/10.1177/056943450404800103
https://doi.org/10.1016/j.jce.2003.09.003
https://doi.org/10.1046/j.0013-0133.2003.00171.x
https://doi.org/10.1016/S0095-0696(02)00060-8
https://doi.org/10.1016/S1574-0099(03)01008-8
https://doi.org/10.1016/S1574-0099(03)01011-8
https://doi.org/10.1057/9780230378339_5
https://doi.org/10.1006/jeth.2001.2954
https://doi.org/10.1080/01603477.2002.11490349
https://doi.org/10.1016/S0304-3878(01)00180-8
https://doi.org/10.1007/978-1-349-74173-1_57
https://doi.org/10.1007/978-1-349-74173-1_84
https://doi.org/10.1016/B978-012699051-5.50021-2
https://doi.org/10.1016/S1574-0005(02)03023-0
https://doi.org/10.2139/ssrn.355900
https://doi.org/10.2139/ssrn.254168


112. J. E. Stiglitz. 2000. The Contributions of the Economics of Information to Twentieth Century
Economics. The Quarterly Journal of Economics 115:4, 1441-1478. [Crossref]

113. MICHAEL MOSES, SRIDHAR SESHADRI. 2000. Policy mechanisms for supply chain
coordination. IIE Transactions 32:3, 245-262. [Crossref]

114. Peter-J. Jost. Die Effizienz von Märkten 95-178. [Crossref]
115. Hans-Bernd Schäfer, Claus Ott. Wirtschaftswissenschaft, Handlungsrechte und ökonomische

Analyse des Rechts 55-107. [Crossref]
116. Michael J. Whincop. 2000. Conflicts in the Cathedral: Towards a Theory of Property Rights in

Private International Law. SSRN Electronic Journal . [Crossref]
117. Peter H. Huang. 2000. Reasons within Passions: Emotions and Intentions in Property Rights

Bargaining. SSRN Electronic Journal . [Crossref]
118. Joseph Stiglitz. 1999. Quis Custodiet Ipsos Custodes?*. Challenge 42:6, 26-67. [Crossref]
119. Steven G. Medema. 1999. Symposium on the Coase Theorem: Legal Fiction: The Place of the Coase

Theorem in Law and Economics. Economics and Philosophy 15:2, 209-233. [Crossref]
120. Richard D. McKelvey, Talbot Page. 1999. Taking the Coase Theorem Seriously. Economics and

Philosophy 15:2, 235-247. [Crossref]
121. Pranab Bardhan, Christopher Udry. Institutional Economics and the State in Economic Development

217-236. [Crossref]
122. Joseph E. Stiglitz. 1999. Lessons From East Asia. Journal of Policy Modeling 21:3, 311-330. [Crossref]
123. Richard O. Zerbe, Howard E. McCurdy. 1999. The failure of market failure. Journal of Policy Analysis

and Management 18:4, 558-578. [Crossref]
124. Ferry Stocker. Can Austrian Economics Provide a New Approach to Environmental Policy? 91-103.

[Crossref]
125. R Narula, J.H Dunning. 1998. Explaining international R&D alliances and the role of governments.

International Business Review 7:4, 377-397. [Crossref]
126. Joseph Stiglitz,. 1998. Distinguished Lecture on Economics in Government: The Private Uses of

Public Interests: Incentives and Institutions. Journal of Economic Perspectives 12:2, 3-22. [Abstract]
[View PDF article] [PDF with links]

127. Stephen Polasky, Holly Doremus. 1998. When the Truth Hurts: Endangered Species Policy on Private
Land with Imperfect Information. Journal of Environmental Economics and Management 35:1, 22-47.
[Crossref]

128. Martin Zelder. The Cost of Accosting Coase: A Reconciliatory Survey of Proofs and Disproofs of
the Coase Theorem 65-94. [Crossref]

129. Samuel Bowles, Herbert Gintis. 1998. The Moral Economy of Communities. Evolution and Human
Behavior 19:1, 3-25. [Crossref]

130. . Introduction 1-16. [Crossref]
131. Ekkehart Schlicht. 1997. The Coase Mechanism and the Iteration Argument: Reply. Kyklos 50:4,

581-585. [Crossref]
132. Avery Wiener Katz. 1997. Contract Formation and Interpretation. SSRN Electronic Journal .

[Crossref]
133. Ekkehart Schlicht. 1996. Exploiting the Coase Mechanism: The Extortion Problem. Kyklos 49:3,

319-330. [Crossref]
134. Joseph E. Stiglitz. 1996. International economic justice and national responsibility: Strategies for

economic development in the post Cold War world. Oxford Development Studies 24:2, 101-109.
[Crossref]

https://doi.org/10.1162/003355300555015
https://doi.org/10.1080/07408170008963896
https://doi.org/10.1007/978-3-322-94631-7_3
https://doi.org/10.1007/978-3-662-08315-4_4
https://doi.org/10.2139/ssrn.204178
https://doi.org/10.2139/ssrn.240505
https://doi.org/10.1080/05775132.1999.11472129
https://doi.org/10.1017/S0266267100003989
https://doi.org/10.1017/S0266267100003990
https://doi.org/10.1093/0198773714.003.0017
https://doi.org/10.1016/S0161-8938(99)00005-8
https://doi.org/10.1002/(SICI)1520-6688(199923)18:4&lt;558::AID-PAM2&gt;3.0.CO;2-U
https://doi.org/10.1007/978-94-015-9311-3_6
https://doi.org/10.1016/S0969-5931(98)00019-5
https://doi.org/10.1257/jep.12.2.3
http://pubs.aeaweb.org/doi/pdf/10.1257/jep.12.2.3
http://pubs.aeaweb.org/doi/pdfplus/10.1257/jep.12.2.3
https://doi.org/10.1006/jeem.1998.1021
https://doi.org/10.1007/978-94-011-5350-8_4
https://doi.org/10.1016/S1090-5138(98)00015-4
https://doi.org/10.1093/acprof:oso/9780198292203.003.0001
https://doi.org/10.1111/1467-6435.00032
https://doi.org/10.2139/ssrn.69534
https://doi.org/10.1111/j.1467-6435.1996.tb01399.x
https://doi.org/10.1080/13600819608424107


135. Xiao-Yuan Dong. 1996. Two-tier land tenure system and sustained economic growth in post-1978
rural China. World Development 24:5, 915-928. [Crossref]

136. L Suarez-Villa, C Karlsson. 1996. The Development of Sweden's R&D-Intensive Electronics
Industries: Exports, Outsourcing, and Territorial Distribution. Environment and Planning A: Economy
and Space 28:5, 783-817. [Crossref]

137. Ottmar Edenhofer. Das Management Globaler Allmenden 390-419. [Crossref]
138. Joachim Weimann. Umweltökonomik 305-346. [Crossref]
139. Joachim Weimann. Externe Effekte, Clubgüter und das Allmende-Problem 367-393. [Crossref]
140. Nicholas S. Argyres. 1995. Technology strategy, governance structure and interdivisional

coordination. Journal of Economic Behavior & Organization 28:3, 337-358. [Crossref]
141. Chulho Jung, Kerry Krutilla, W. Kip Viscusi, Roy Boyd. 1995. The coase theorem in rent-seeking

society. International Review of Law and Economics 15:3, 259-268. [Crossref]
142. Eirik G. Furubotn. 1995. Income transfers, entrepreneurial effort, and the Coase theorem: The case

for efficiency reconsidered. European Journal of Law and Economics 2:2, 99-118. [Crossref]
143. Nick Hanley, Charles Summer. 1995. Bargaining over common property resources: Applying the

coase theorem to red deer in the Scottish highlands. Journal of Environmental Management 43:1,
87-95. [Crossref]

144. Partha Dasgupta, Karl-Göran Mäler. Chapter 39 Poverty, institutions, and the environmental
resource-base 2371-2463. [Crossref]

145. Iain M. Fraser. 1995. AN ANALYSIS OF MANAGEMENT AGREEMENT BARGAINING
UNDER ASYMMETRIC INFORMATION. Journal of Agricultural Economics 46:1, 20-32.
[Crossref]

146. Jonathan Aldred. 1994. Existence Value, Welfare and Altruism 1. Environmental Values 3:4, 381-402.
[Crossref]

147. Max Boisot. 1994. Information, economics, and evolution: What scope for a ménage à trois?. World
Futures 41:4, 227-256. [Crossref]

148. Massoud Karshenas. 1994. Environment, Technology and Employment: Towards a New Definition
of Sustainable Development. Development and Change 25:4, 723-756. [Crossref]

149. Eva Terberger. Die Entstehung des Neo-Institutionalismus: Eine idealisierende Darstellung 47-87.
[Crossref]

150. Pierre Lasserre. 1994. La Genèse, les coûts de transaction et l’économie de l’environnement. L'Actualité
économique 70:4, 383-397. [Crossref]

151. Matthieu Glachant. 1994. The setting of voluntary agreements between industry and government:
Bargaining and efficiency. Business Strategy and the Environment 3:2, 43-49. [Crossref]

152. E. Wesley, F. Peterson, J. David Aiken, Bruce B. Johnson. 1993. Property rights and groundwater in
Nebraska. Agriculture and Human Values 10:4, 41-49. [Crossref]

153. H Zarenda. 1993. An evaluation of the World Development Report 1992: ‘Development and the
environment’. Development Southern Africa 10:1, 141-146. [Crossref]

154. Roger Lagunoff. 1992. Fully endogenous mechanism selection on finite outcome sets. Economic
Theory 2:4, 465-480. [Crossref]

155. Andrea Boitani, Michele Grillo. 1992. SOME REFLECTIONS ON EXTERNALITIES, COASE
THEOREM AND THE ENDOGENOUS DETERMINATION OF PROPERTY RIGHTS.
Metroeconomica 43:3, 309-326. [Crossref]

156. Roy E. Cordato. 1992. Knowledge Problems and the Problem of Social Cost. Journal of the History
of Economic Thought 14:2, 209-224. [Crossref]

https://doi.org/10.1016/0305-750X(96)00010-1
https://doi.org/10.1068/a280783
https://doi.org/10.1007/978-3-322-99626-8_17
https://doi.org/10.1007/978-3-642-61466-8_8
https://doi.org/10.1007/978-3-662-10964-9_9
https://doi.org/10.1016/0167-2681(95)00039-9
https://doi.org/10.1016/0144-8188(95)00019-5
https://doi.org/10.1007/BF01540950
https://doi.org/10.1016/S0301-4797(95)90337-2
https://doi.org/10.1016/S1573-4471(05)80011-7
https://doi.org/10.1111/j.1477-9552.1995.tb00749.x
https://doi.org/10.3197/096327194776679665
https://doi.org/10.1080/02604027.1994.9972490
https://doi.org/10.1111/j.1467-7660.1994.tb00534.x
https://doi.org/10.1007/978-3-322-86654-7_3
https://doi.org/10.7202/602156ar
https://doi.org/10.1002/bse.3280030206
https://doi.org/10.1007/BF02217559
https://doi.org/10.1080/03768359308439677
https://doi.org/10.1007/BF01212471
https://doi.org/10.1111/j.1467-999X.1992.tb00714.x
https://doi.org/10.1017/S1053837200005009


157. Shawn Everett Kantor. 1991. Razorbacks, Ticky Cows, and the Closing of the Georgia Open Range:
The Dynamics of Institutional Change Uncovered. The Journal of Economic History 51:4, 861-886.
[Crossref]

158. Padmanabhan Srinagesh. 1991. Mixed linear-nonlinear pricing with bundling. Journal of Regulatory
Economics 3:3, 251-263. [Crossref]

159. Niles Hansen. 1991. Factories in Danish Fields: How High-Wage, Flexible Production has Succeeded
in Peripheral Jutland. International Regional Science Review 14:2, 109-132. [Crossref]

160. Alan B. Krueger. 1991. The Evolution of Unjust-Dismissal Legislation in the United States. ILR
Review 44:4, 644-660. [Crossref]

161. Timothy J. Brennan. Entry and Welfare Loss in Regulated Industries 141-156. [Crossref]
162. Joachim Weimann. Grundlagen 1-99. [Crossref]
163. Claude Henry. 1991. Finances publiques et environnement  : tensions et convergences. L'Actualité

économique 67:3, 267. [Crossref]
164. Mustapha K. Nabli, Jeffrey B. Nugent. 1989. The New Institutional Economics and its applicability

to development. World Development 17:9, 1333-1347. [Crossref]
165. Pranab Bardhan. 1989. The new institutional economics and development theory: A brief critical

assessment. World Development 17:9, 1389-1395. [Crossref]
166. Mustapha K. Nabli, Jeffrey B. Nugent. The New Institutional Economics and Economic

Development: An Introduction* *The authors gratefully acknowledge the useful comments of David
Feeny, Bruce Herrick, Timur Kuran, Ruud Picavet and the participants of seminars at Cornell
University and Tilburg University at which earlier versions of this introduction were presented.
Portions of an earlier version were published in World Development (September, 1989) by Pergamon
Journals, Oxford, U.K 3-33. [Crossref]

167. Pranab Bardhan. Chapter 3 Alternative approaches to development economics 39-71. [Crossref]
168. Joseph E. Stiglitz. Chapter 5 Economic organization, information, and development 93-160.

[Crossref]
169. Richard B. Freeman. Searching for the EU Social Dialogue Model 221-238. [Crossref]
170. Steven G Medema, Richard O Zerbe. Educating Alice: Lessons from the Coase theorem 69-112.

[Crossref]

https://doi.org/10.1017/S0022050700040146
https://doi.org/10.1007/BF00135364
https://doi.org/10.1177/016001769101400201
https://doi.org/10.1177/001979399104400403
https://doi.org/10.1007/978-1-4615-4048-9_8
https://doi.org/10.1007/978-3-662-10691-4_1
https://doi.org/10.7202/602038ar
https://doi.org/10.1016/0305-750X(89)90076-4
https://doi.org/10.1016/0305-750X(89)90080-6
https://doi.org/10.1016/B978-0-444-87487-0.50010-4
https://doi.org/10.1016/S1573-4471(88)01006-X
https://doi.org/10.1016/S1573-4471(88)01008-3
https://doi.org/10.1007/978-3-7908-1923-6_11
https://doi.org/10.1016/S0193-5895(00)19003-7

	Information and the Coase Theorem
	The Coase Theorem as a Decentralization Result
	Why Are Decentralization Results Interesting?
	Mechanism Design: Getting Private Information Revealed
	Does Mechanism Design Miss the Point? Back to Hayek
	A Second-Best Coase Theorem? Property Rights Vers us the Bumbling Bureaucrat
	Does the Coase Theorem Recommend an Institution or Make Institutions Unnecessary?
	Appendix The Uniform Quadratic Model
	References

