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Motivation Reverse Causality Expectations and Savings

1. Beliefs affect a variety of outcomes.
» Currency value, corporate investment, political shifts, etc.

2. Peers have been shown to influence a variety of market outcomes.
» Stock market participation, hours worked, housing decisions, etc.
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Individuals who expect their financial situation to improve are less
likely to save.
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3. One cannot necessarily infer beliefs from outcomes.
4. More work is needed to understand whether peers affect underlying t Financial expectations -0.01117**
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